
17

■ Legal Structure of U.S. Farms (Individual,
Partnership, Corporation)

Type of organization refers to the farm’s form of business organization.  Farms
may be broadly classified as individual or family operations, partnerships, or cor-

porations (family and nonfamily).  Farm Costs and Returns Survey data indicate that
individual operations are the most common type of farm organization.  Nine out of
ten farms in the 1993 survey are classified as individual operations.  Partnerships and
corporations make up a very small share of farms.  About 85 percent of farm corpora-
tions are family corporations, with more than 50 percent of the stock held by people
related by blood or marriage. Individual operations, because of their large number,
also account for the largest share of farmland (75 percent) and gross farm sales (64
percent).

Corporate farms have the highest average farm sales.  The average value of gross
farm sales by corporate farms in 1993 was $396,000 with partnerships averaging
$197,000 or about half of corporate sales; gross farm sales for individual operations
averaged $52,000, about one-eighth of the corporate level.  Average acreage is also
highest for corporate farms at 1,672 acres in 1993, compared with 850 for partner-
ships and 362 for individuals.

Table 2-3.

Percent of farms and land in farms: by economic sales class, 
United States, June 1, 1993-941

Average 

Economic class
Percent of total size of 

(gross value Farms Land farms

of sales) 1993 19942 1993 19942 1993 19942

$1,000-$2,499 21.0 20.2 2.7 2.6 61 61
$2,500-$4,999 14.3 13.9 3.0 2.9 99 100
$5,000-$9,999 12.8 13.3 4.0 4.1 148 147
$10,000-$19,999 11.4 11.9 6.1 6.7 253 269
$20,000-$39,999 10.7 10.7 9.5 9.3 420 415
$40,000-$99,999 13.4 13.2 20.3 20.4 717 738
$100,000-$249,999 10.8 10.9 26.1 25.9 1,144 1,135
$250,000-$499,999 3.4 3.6 13.3 13.3 1,852 1,765
$500,000+ 2.2 2.3 15.0 14.8 3,228 3,074
Total 100.0 100.0 100.0 100.0 473 478
1A farm is any establishment from which $1,000 or more of agriculture products were sold or normally would be
sold during the year. 2Preliminary.
Source: U.S. Department of Agriculture, National Agricultural Statistics Service
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■ Land Tenure

Land tenure describes the farm operator’s ownership interest in the land farmed.
The major land tenure categories are (1) full owners, who own all the land they

operate, (2) part owners, who own some and rent the remainder of their land, and (3)
tenants, who rent all of their land or work on shares for others.  The majority of farms
in the 1993 Farm Costs and Returns Survey (54 percent) reported full ownership of
the land they operated, while 36 percent owned part and rented part of the farmland
they operated.  Only 10 percent of operations reported that they rented all of their
land.

Part owners generally operate the largest farms, averaging 730 acres in 1993, fol-
lowed by tenants with 534 acres and full owners with 225 acres per farm.  Part own-
ers account for the largest share of acreage operated (60 percent of the total in 1993).

Figure 2-2.

Farms, farmland, and gross farm sales, by sales class, 1993
The largest number of farms surveyed fall in the lowest sales class with less than
$20,000 of gross farm sales during the year

Source: USDA, Farm Costs and Returns Survey
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